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HOW OUR SALE PROCESS WORKS



SALES PROCESS

We are a private family Investment o�ce we invest in realestate and private equity. 

COMPANY PROFILE 



1. PRE-PURCHACING DUE DILIGENCE

2. MARKETING

3. BIDDING

4. CONTRACT EXECUTION

5. DUE DILIGENCE (IF ANY)

6. CLOSING

Forward Echelon W.L.L build show house or VR app and a website
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The Sales Process



Length of time varies by client objectives and pricing strategy. 
Additional rounds of marketing and/or bid deadlines

are imposed on an as-needed basis.

BUSINESS DAYS 0-5 6-10 11-15 16-20 21-25 26-30 31-35 36-40 41-45 46-50 51-55 56-60 61-65
PHASE 1: Pre-Marketing due diligence

x x
x x
x
x
x x
x x
x x
x x x

PHASE 2: Marketing
x
x

x x

x x x x
PHASE 3: Bidding

x x x x
x x x x
x x x x

x
x
x x x
x x x

x
PHASE 4: Contract

x x
x x
x x

x
x
x xx xx xx xxxxx

S x x x xS '

E

PHASE 5: Due Diligence (if any)

PHASE 6: Closing
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Phase 1: 15 days 

Phase 2: 20 days

Phase 3: 
35 days

Phase 4: 10 days

Phase 5: TBD

Phase 6: TBD

Forward Echelon W.L.L (FE)

Forward Echelon W.L.L 

(FE)

Sample Sales Time Line


